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A TUCK ADVISORS CASE STUDY: N

SUCCESS IN BUY-SIDE OUTREACH

AT A GLANCE

Tuck Advisors has a proven track record of delivering success for buy-side clients in the education sector. Over the first
four months of a recent partnership starting in Q3 of 2024, our targeted outreach efforts produced impressive results.

FAST START:
OUTREACH EFFORTS FIRST FOUR WEEKS

September 2024- January 2025 . .
P J / For new buy-side clients, Tuck

Sourced 390 Advisors leverages a proprietary
database of over 35,000 companies
and deep industry connections to
deliver results quickly.

Approved by client for outreach 192

R 82 i
esponses e 51 target companies approved

by the client for outreach.
Screening calls scheduled 38 e 33 responses (65%), with a
median response time of 10

Introduced to client 10 days.
e 11 screening calls scheduled
0
Likely to receive LOI 3 (22%).

e 5 targets introduced to the
client (10%).

Under LOI 1

J TOTAL NUMBER OF RESPONSES TOTAL NUMBER OF CALLS

200

150

Our consistent, personalized approach
ensures sustained engagement with e

targets, delivering high-quality leads to our

buy-side clients. Our proven methods %

consistently connect clients with valuable . I

M&A targets they would not otherwise have <30 31-60 61-90 91+ days
discovered.

NUMBER OF CALLS/ RESPONSES

DAYS FROM START OF PARTNERSHIP



